LTCI Partners, LLC

Field Underwriting

ere Is nothing more frustrating than spending your time and e ort on a case that is declined. ere are things that
you can do, however, to increase your productivity.

Prepare your clients for the underwriting requirements that could be

ordered.
& Attending Physicians Statement - Doctors records may be ordered.
& Phone Interview - A trained professional may contact your client. Be aware of the most common knock-out
Please make sure your client is aware that these interviews may be conditions:

30 minutes or longer.

_ . . . & Memory problems
& Face-to-Face Interview - A carrier may have an examiner contact

. . . . L .. Multiple Strokes
your client at their home. is interview will involve a cognitive .
. . . 0 Metastasized cancer
assessment as well as a review of medical history, medications and Parkinson’s
living conditions. .
Alzheimers

8 Paramed - If your client has not been to the doctor for an extended

| | ' i i Multiple Sclerosi
period of time, the carrier may require your client to do so. ultiple Sclerosis

Diabetes with complications
Obesity
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Be Sure to Remember:

& When filling out applications include all medications (name and
dosage of the drug), hospital stays, any impairments and
recommended surgeries.

& Situations where the client’s children are communicating for them For more information please contact us at:

or the house is in general disarray could indicate cognitive 1-800-245-8108
Impairments.

& A common problem is‘co-morbids” meaning having more than one “"
condition that on its own would not preclude being approved, but = =
together create a larger concern. '. "
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